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One of the best gifts you give your grandkids is 

the gift of how to use money wisely. In addition 

to being a role model for your grandchildren, 

you can encourage them to understand money 

starting at an early age. Here are some ways you 

may want to help your grandchildren understand 

the power of money.

1. Demonstrate the power of saving. For your 

grandchild’s next birthday, start a savings account 

for him. Give him a small amount of money 

and take him to the bank with you to deposit it. 

Review the monthly statements with him.  

Or establish your own savings account. Take 

deposits and pay an above-market interest rate, 

to teach the effect of compounding interest.  

Consider paying five percent a month rather 

than five percent a year. 

2.  Offer savings incentives. When your grand-

daughter asks for the latest expensive toy, don’t 

just buy it for her. Help her develop a plan to save 

for it and consider matching her savings to give 

her more incentive. This is a good way to teach 

how to set financial goals and save to meet them.

3. Show your grandchildren how to budget.

When you take your grandchildren to a movie  

 

or shopping, have them set a budget. Give them 

a dollar limit and let them plan how they want 

to spend their money. 

4.  Open a checking account. Help your grand-

child set up his own no-fee checking accounts 

and help him balance the accounts monthly.

5.  Compare prices when you go shopping. 

Involve your grandchild in the process. Compare 

prices and service options together. 

6.  Make a charitable budget. Consider suggest-

ing that a portion of any cash gift you make to 

your grandchild be given to charity and have the 

grandchild select the charity. You might consider 

matching the amount your grandchild donates.  

7.  Have them earn cash. Offer tasks to complete 

in return for payment. 

8.  Give an investment. Instead of giving cash, 

consider giving your grandchildren a mutual 

fund account, a 529 college savings plan or 

actual stock. Involve them in managing the 

investment. 

Teach Your Grandchildren about Money
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Scott was invited to address Florida 

Gulf Coast University undergraduate 

and graduate level investment classes 

on the importance of investment 

policy. Scott is committed to helping 

students who are interested in  

financial planning.   

Kenneth M. Wilkinson, CFA, Lee 

County Property Appraiser, presented 

information at a luncheon seminar  

on how property is appraised, how 

taxes are levied and the Florida  

Homestead law.  

Charles Brandes, founder of Brandes Investment  

Partners, spoke to Scott’s clients at the annual  

Experts Speak Luncheon on February 12.  

CURRENT EVENTS

Mark Your Calendar 
An Invitation for You and a Friend 

Truths and Myths of Home Care 
Presented by Dawn Moore, RN, Lee Memorial Senior Care Choices 

and Maureen Oravec, Territory Manager at Comfort Keepers

Thursday, April 17, 11:30 A.M. – 1:00 P.M.

Scott White Advisors
1510 Royal Palm Square Blvd., #103

LUNCH PROVIDED; RESERVATIONS REQUIRED

PLEASE CALL 239-936-6300 TO RSVP

Study Shows Benefits  
of Financial Planning
The Certified Financial Planner Board of Standards (CFP Board) and the 

Consumer Federation of America (CFA) released survey findings of the 

2013 Household Financial Planning Survey and Index. The survey is a 

follow-up to the 2012 survey released by the CFP Board and the CFA. The 

2012 survey found that even in an uncertain economic climate, financial 

planning leads to better outcomes for those who plan. Americans who 

conducted some form of financial planning were more confident about 

their financial decision-making ability, able to save more money, and more 

pleased with their progress in meeting savings goals. Within all income 

categories, those who planned did better than those who did not.  

The 2013 survey provides a more detailed picture of the state of personal 

financial planning in the U.S. Close to nine in 10 American households 

engage in some type of formal or informal financial planning. Planning ef-

forts range from following a household budget to working with a financial 

professional to create a comprehensive financial plan. The survey of more 

than 1,000 households demonstrates the positive relationship between 

financial planning and financial preparedness. Another benefit of financial 

planning emerging from the survey results is increased confidence. 

Source: Certified Financial Planners Board of Standards 

Scott teaches FGCU MBA students about investment policy statements.

Scott and Charles Brandes at the Experts Speak event.

Scott and David Carlson of GE Asset 
Management

Scott, along with fellow 

Rotarians, volunteered 

to park cars at the 

Boston Red Sox Spring 

Training Games, where 

the Fort Myers Rotary 

Club raised money to 

support local charities. 

Scott is a member of 

the Board of Directors 

of the Rotary Club.  

In January Scott met with 

David Carlson, CFA, Chief  

Investment Officer and 

Senior Portfolio Manager 

of GE Asset Management, 

the sub advisor for the 

Highland Premier Growth 

Equity Fund.

Kenneth Wilkinson, Charles Brandes and Brandes Investment Partners are independent of Raymond James. 

Raymond James is not affiliated with and does not endorse the 
opinions or services of Dawn Morre or Maureen Oravec.
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YWhy a Stock Market Crash Can Be Good for 

Investors: The difference between investors 
and speculators
by A. Scott White, CFP®, ChFC, CLU

Whenever the balance on my monthly investment state-

ment is less than the previous month’s balance, I do not 

feel good. Even though I understand how market declines 

can be a good thing for an investor, understanding the 

concept will probably never make me feel any better when 

I see a drop in value on my monthly statement. The pur-

pose of this article is not to make you feel better when the 

market declines; instead, it is to help you understand why 

it can be to your advantage as an investor. And I hope it 

helps you remain confident in your plan—and not make a 

rash decision you might regret later.

Not all people who have money in the stock market are 

investors. Some people are speculators, not investors.  

Speculators may understand very little about the com-

panies whose shares they own. Instead, they are more 

concerned about trying to anticipate the price of certain 

securities going forward. At any particular minute, hour, 

day, week or month the speculator may feel the price of 

stocks is going up, so that individual makes a buy. The 

next minute, hour, day, week or month the speculator may 

feel the price of stocks may go down, so that individual 

sells his stock holdings. On the other hand, the investor 

is keenly focused on the profits a company is expected to 

generate, knowing companies that generate profits year in 

and year out tend to see their stock price appreciate, while 

companies that lose money year in and year out either get 

acquired by another company or go out of business. And 

while the focus of the investor is on a company’s profits, 

its value as an investment is based on how much it might 

cost to own the profits. In other words, can the business be 

purchased at a fair price?

If speculators anticipated a stock price decline, then how 

could stock prices reach the peaks necessary to create the 

crash that follows? The peak price can only be reached 

when most believe prices will advance higher. So when 

the unexpected negative event happens, speculators must 

change their forecast—or their magic crystal ball predic-

tion— from one of better future prices to one of declining 

price expectations. When speculators sell in search of an-

other possible investment that offers the better perceived 

chance of price appreciation, this causes prices to further 

decline. And that causes more 

speculators to become negative 

about possible price apprecia-

tion. The cycle feeds upon itself 

until we end up with a market in a full-fledged free fall.

It is important to remember that market crises are  

usually temporary and that market prices will typically 

return to new record highs before the economy returns 

to record output.  This is because market prices in the 

long run reflect profits, not the economy. The market is 

a forward-looking creature. Let’s examine what happens 

when a market crashes. People get scared and consumers 

reduce their spending. This reduction in spending puts 

pressure on corporate profits. Companies are forced to 

tighten their belts and reduce their expenses. But not all 

companies will make it through to better economic times, 

especially those that have questionable earnings and a less 

than stellar balance sheet to begin with. As a result, there are 

fewer companies at the end of a crisis than the beginning.

After a market decline, at some point people have to start 

spending money again. After all, you can only delay new 

purchases for so long before you have to replace worn 

out and obsolete products. Consider that broken kitchen 

appliance you may have postponed replacing because you 

feared you might soon lose your job. Then at some point 

you’re convinced you’re one of the lucky ones who will get 

to keep your job and decide it’s time to buy that new ap-

pliance. After the 2008-09 recession, you may have asked, 

“Do I go to Bed Bath and Beyond or Linens and Things to 

buy the appliance?” Since Linens and Things did not sur-

vive the recession,  the answer is obvious. The surviving 

companies expand their share of the market regardless of 

what the economy does. As the legendary investor Shelby 

Davis said, “You make most of your money in a bear 

market, you just don’t realize it at the time.” By the time 

speculators realize the surviving companies are posting 

record profits in some cases, the market price has already 

moved higher and they have missed an opportunity.  

Instead of the panic selling commonly associated with 

speculators, investors tend to look to buy securities in 

CURRENT EVENTS

continued on back cover



There is an inverse relationship between interest rate movements and fixed income prices. Generally, when interest rates rise, fixed income prices fall and when interest 
rates fall, fixed income prices generally rise. The information contained in this report does not purport to be a complete description of the securities markets or develop-
ments referred to in this material. The information has been obtained from sources considered to be reliable, but we do not guarantee that the foregoing materials are 
accurate and complete. Any opinions are those of Scott White Advisors and not necessarily those of RJFS or Raymond James. Expressions of opinion are as of this date 
subject to change without notice. Past performance may not be indicative of future results. Any information is not a complete summary or statement of all available data 
necessary for making an investment decision and does not constitute a recommendation. Strategies discussed may not be suitable for all investors. Investing involves risk 
and investors may incur a profit or loss regardless of strategy selected. Diversification does not ensure a profit or guarantee against a loss. 

a Time for Weddings—and Prenuptials 
by A. Scott White, CFP®, ChFC, CLU 

Weddings are a time of joy. So it’s not surprising that some brides and grooms don’t want to think 

about divorce statistics. Today, one in three first marriages ends in divorce and 50 percent of all 

second and third marriages experience serious problems. Most marital discord occurs around 

money and finances. If both partners address these issues early in their relationship, they can 

build communication skills and gain a better understanding of each other that will help in  

later years.

For those making wedding plans, a prenuptial agreement can be wise financial planning. 

The earlier a couple begins to discuss the idea of a prenuptial agreement, the better. At its core, 

a prenup is an agreement between two people, with no wrongs or rights. After all, marriage is 

not only an emotional and physical union, but also a financial one. Prenups provide security and 

protection to both partners in the event of divorce and death, regardless of individual wealth. A 

prenup gives both parties control over their financial future. Once the dialogue begins, a financial 

advisor can assist.  

Weddings are a wonderfully romantic beginning, but only represent one day of what everyone hopes will be a lifetime adventure. Prenuptial 

agreements can help solidify communication skills and build the foundation for a strong and rich marriage. 

times of turmoil. This difference between a speculator and an inves-

tor is evident when markets crash. For example, when the stock 

market is in free fall, speculators start fleeing the market like roaches 

scattering from a room when someone turns on a light. Most inves-

tors don’t tend to flee the room at first light, but the effect of the 

fleeing speculators does affect the price of the portfolio an investor 

owns. Consider this: If a trillion dollars of a particular market were 

owned by speculators, what would happen to the investors’ value 

if all the speculators sold?  The remaining value of the market the 

investors owned would be at least a trillion dollars less. But would 

profits be affected enough to justify a trillion dollar loss of value? 

Perhaps not, and that creates an opportunity for the investor. A 

wise investor might use the unexpected event as a time to reevaluate 

profit prospects in search of bargains.  

The speculator attempts to make money in the stock market. The 

investor attempts to make money by investing in companies whose 

shares trade in the stock market. A market is comprised of profitable 

and unprofitable companies. And rather than try to guess what the 

market prices will do, a prudent investor will focus on finding the 

most reputable companies in the world and try not to overpay for 

stock prices. In an economic sense, the ability to create goods and 

services that people want and sell them at a price that exceeds their 

cost is the definition of making money—whether those goods or 

services trade on a stock market or black market. And the results of 

compounding those profits over a long period have amazing effects 

on stock prices.

Why a Stock Market Crash Can Be Good for Investors... 
continued from page 3
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You should discuss any tax or legal matters with the appropriate professional.


